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English summary

Selling in NSW: sign a written agency agreement (with the NSW Fair Trading approved guide), prepare the contract with
the vendor disclosure documents required before marketing (title, deposited plan, s10.7 planning certificate, sewerage
diagram, etc.), price and market the property, sell by private treaty or auction, exchange (usually 10% deposit), observe
the buyer's cooling-off (generally 5 business days for private treaty; none at auction), and settle (typically 4—6 weeks).
Costs: agent commission (negotiable), marketing/advertising (paid by the vendor), and legal/conveyancing fees. General
information only, not legal advice.
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document is general information only, not legal advice.
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